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M ore than 30 years ago, Donald R. Horton had 
a vision—a vision of livable, quality-crafted, 
stylish and affordable new homes; a vision 

where family traditions could be passed on to new gen-
erations in comfort and style. 

This vision started one home at a time and grew D.R. 
Horton from a local homebuilder to regional homebuild-
er to ultimately the largest homebuilder in the United 
States. Through it all, D.R. Horton’s vision and philoso-
phy never have wavered. He feels the same now as 
he did then, saying, “Real estate is not about location, 
location, location; it’s about people, people, people.”

D.R. Horton, Inc. is a publicly traded company listed 
on the New York Stock Exchange under DHI. Since 
entering the market in 1978, D.R. Horton has closed 

more than 350,000 homes nationwide with more than 
19,000 closings just last calendar year. In 1994, D.R. 
Horton entered the Las Vegas market and since has 
closed more than 15,000 homes in the Las Vegas met-
ropolitan area. The Las Vegas division currently offers 
homes ranging in size from 1,700 to 5,100 square feet 
in neighborhoods throughout the valley.

D.R. Horton’s commitment to quality construction, 
stylish designs, value pricing and customer service has 
propelled the company to earn the title of America’s 
No. 1 Homebuilder for 11 consecutive years.

For information on D.R. Horton’s Las Vegas neigh-
borhoods, visit www.drhorton.com/lasvegas/ or call 
(702) 501-6301 n
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